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Pearl Certification was founded to 
drive residential energy efficiency 

and renewables at scale



Where Are We Today?

Certified Homes

Active States

National Contractor, Builder, 
and Real Estate Agent Networks
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All states must submit market transformation plans 
within one year of award
DOE just released detailed guidance
● Ensuring that the value of energy efficiency is 

properly valued is a priority opportunity
● Valuing energy efficiency also required by 

underlying statue through the certification 
requirement

IRA Market Transformation requirements



Seller 
converts 
value to 
equity

Buyer 
recognizes 

value of 
countertops 

and pays more 

✓Home BUYER sees the high-
performing features and benefits in the 
home.

✓Home SELLER captures the value of 
the improvements in the sale price. 

✓Home OWNER makes more 
improvements, with the expectation of 
capturing value, effectively creating 
DEMAND for high-performance

Home 
Improvements

Home 
Purchase

Home 
Sale

The Home Value Cycle

Demand



What Works?

Engaging the real estate sector – 
and getting them what they need



From “ecobrokers” to NAR “Strategic Opportunity”

100 “green” agents 
vs 700 MLS’s



Data integrations are finally coming

Integrations put 
information about 
efficiency in 
consumers’ hands

RESO data dictionary 
provides common 
language – with some 
efficiency terms



Real estate agents are leaning in



What Works?

Engaging the real estate sector – 
and getting them what they need



Agents need 
support



Give agents the tools they need

from Selling and Valuing High Performing 
Homes 

— by Craig Foley, REALTOR®, LEED GA

https://www.rethink39.com/posts/selling-and-valuing-high-performance-homes
https://www.rethink39.com/posts/selling-and-valuing-high-performance-homes


What homeowners care about
features and benefits



From numbers and features    to benefits  
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The certification should be a toolkit

Energy data Features 
and benefits

Marketing 
materials



What Works?

Building Wealth and Equity



Fair, accurate value for homes

Would you sell 
your home with 
your kitchen 
looking like this?



“The seller deserves to be rewarded for the work that they put in because 
they've gone the extra mile and these upgrades are going to help the new 
owner in the long term.”

“The idea is to help the homeowner and community build wealth, we don’t 
want to cut that off and tell them you can’t have the wealth”

“Displacement can be avoided for current homeowners if we work hard to 
make sure that they take advantage of the resources and benefit from the 
increase in home value.”

Support for low-income communities

Interviews with Chicago advocates and real estate agents by Pamela Brookstein
From Efficiency Improvements, Price Escalation, Neighborhood Displacement: Strategies to Ensure “Good” Market Transformation Does Not 
Create “Bad” Market Transformation, by Pamela Brookstein, Paige Neri, and Robin LeBaron

https://www.elevatenp.org/wp-content/uploads/Efficiency-Improvements-Price-Escalation-Neighborhood-Displacement-3.pdf
https://www.elevatenp.org/wp-content/uploads/Efficiency-Improvements-Price-Escalation-Neighborhood-Displacement-3.pdf
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